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Business
Model

Mpoiovra w¢ AVOEIC KTTPORANHATOVY

* [lpoobiopioTe TO TIPOPRPANUA (TO OTToIo Ba
AOOETE)

* [Tooo6IOPIOTE TO PEYEBOC TOL TTPORANUATOC
Kal avalnTtnoTe dedopueva.
- TTEQIYPAPN MIAC KAOTAOTAONG TTOL ‘PldvEl
TTEAQTNG PAC (TT.X. TO KOOTOC TNC BEpUavonc
via Eva Siauepioua otny ©ecoaAovikn)
- OTATIOTIKES (TT.X. APIBUOC TV AvBPTTWV
TTOL TTABAiVOLY KABE XOOVO KAPSIAKN
TTOOOROAN)
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Ayopd otoxog (Target group)

TuNuaToTTOIiNON €ival N KATNYOPIOTTOINON TWV OUVAMEI TTEAQTWY O€
o MEYAAEC KATNYOPIEC UE KOIVA XAPAKTNPIOTIKA.

B2C B2B
Business2Consumers Business2Business
)
Mewypa@ika (11.X. TTEAGTEC oTa NoTIa [[ewypa@IKa (TT1.X. ETTIXEIPNOEIC OTO
[MpodoTia) N.ATTIKNG)
wn
3
s £ Anuoypa@ikd (nAikia, @UAo, «Anuoypa@ika» (KAadog, péyebog,
Qo €1000NUA, ETTAYYEAUQ KTA) TTPOIOVTA. UTTNPECIEG)
\g E
Q E 2 UMTTEPIPOPIKA (OUVABEIES, TT.X. «ZUPTTEPIPOPIKAY (EualoBnoia oTnv
¢ (@]
% avadntnon f ox1 TnG aAAaynig) TIUN? TTapddoon? TToIoTNTA?)
=
Yuyxoypa@ika (agieg, otdon armrévavrTi «WYuyxoypagika» (avalitnon
otnv (wn, lifestyle) KalvoTopiag/xapnAng TiuAg, loyalty)
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Beachhead Market

Ayopaotik | MpoocBaon Emwtaktikolt | Auvvatotnta Avtayw- Enéktoon o€
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Persona (B2C) - Carol

name Carol bio
Carol is a hard working mom, who does her
gender Female best to create a safe and warm home for her
children. She is highly invested in the lives of
her children.
age 45 year
status  Single
quote interests
occupation Saleswoman
Carol wants to help as much as possible at
“Sharing is caring” the school of her kids.
location Amsterdam
personality goals in context preferred channels
extrovert introvert | Despite not having a lot of money, Carol tries | Carol is an online shopper, because it saves
| x . |tocreatea safe living environment for her her time and she can shop at any moment.
children.
observing intuition
| X |
o . frustrations in context brands
thinking feeling
| XZI Carol has little time and is annoyed with Wehkamp
everything that costs needless time. H&M
i idai s Sometimes she worries about unexpected
judging erceivin
P gl financial setbacks. Zara
:x bol.com




: YTTOBEOEIC EpYATIAC OTO
ETTIXEIONMATIKO JOVTEAO
Avq)\uon é
qyopqg YOVAVTNOEIC JE €V SLVAEI
TTEAQTEC KAl OTEAEXN TOL KAOSOUL

UE OKOTTO TOV EAEYXO:
A) «To TTPOBANUA LITAPXEN

Avarmpoocap
Hoyn n
pLOuIoN



The

problem
interview

MIa TOTTIKN OEIPA O€ UIA «OLVEVTELENN Ba NTAV:

1) OpioTe TOV OKOTTIO TNG oLVAVTNONG (XWPEIC Va
ATTOKAAVDWETE TN ALON=TTPOIOV).

2) @aiveral OTI UELIKOI VOO WTTOI/ETIXEIONTEIC (OTTCOC
e0¢€IC) Exouv TTPORANUA E ... [BNAWOTE TO
TEORANUA]. AvTn gival Kal N SIKN) A TTEQITTTWOT);

[1.x. EAAITTNC OAQéN kar abdvvauia emTNENoNS
TTOOCWITIKWY QVTIKEIIEVWYV TE UEON |UE CLVOTIOUO
(TT.x. CLVAULAIEC, events, kapvaBaAl TNC MNaTpacg).



The

problem
interview

3) [Tooco onuavTiko gival auTo TO TTPORANKUA/TA yia
£0QC; (o0ac kooTilel O€ XpNUATA; O€ XPOVO; O€
EKVELPIOUO;)

4) Ti KQVETE TEA YIA VA ETTIAVCETE ALTO TO TTOORANUA;
5) Mcc pavraleoTte ot ©6a NTav n 1bavikr) Abon o€ avTo
TO TTOOBANUQ;

6) EioTe SiaTeOeiuEvol va TTANPWOETE yia AVCN ALTOL
TOL TTPORBANUATOC;

[MPOXOXH. ItnVv mopeia TS ovulNTNONG PTTOPEI VA
AKOVOETE KAl OANO TTOORANUATA. MNV TA TTOOOTIEPVATE.
AKOLOTE UE TTODOTOXN.



The

problem
interview

O1 TEAATEC paC (OTTWC TTPOEKLYAV ATTO TNV TUNUATOTTOINCN)
EXOLV TO TTOORANUC TTOL TTOPOCTIABOLE VA ADOOLIES
Oa TTPETTEI VA TOLC PEOLIE KAl VA TOLE PWTNOOLUE. ME
epTNUaToAoyIo; OXI. MNaTi oxl;
¢  Ta €PWTNUATOAOYIA TIPOLTTOBETOLY OTI EEPEIC TIC OWOTEC
EQWTNOEIC
e  YOVEVTELEEIC PE TTEAATEC SIEQELVOLYV «OTI b€V EEPEIC TI SEV
EEDEICH
e YOLVEVTELEEIC YiVOovTaAl O CLVAVTNOEIC (N YAWOOA TOL
OWUATOC YETPAEI)
« YouvevTeLEEIC Kal OXI focus groups.

Karl av &ev urmopw va PP ToLg TTEAATEC WOL YIA VA TOLG
OWTNOW;

AV &€V UTTOPEIC VA TOLC PPEIC TWPA, TI Ba £xel AANAEEI TOOO
SOAPATIKA APYOTEQA WOTE VA PUTTOPEIC KAl va ToLg PBpelg KA
VA TOLG TTOLANCEIC;



The

problem
interview

[OORAPETE TIG EOWTNTEIC CAG TTPIV TIG .
oLVEVTELEEIC OAG. [ 5
Mnv TTPOCTTIELATETE ALTO TO OTASIO ——
yonyopea. Eival onuavTiko.

[TOOTIUNOTE TIG TIOOOWTTIKEG CLVEVTELSEIC.
ZEKIVNOTE ATTO TOV KUKAO OCC.

[loooTTabnoTe va PNV EI0Te JOVOI KATA TNV
SIOPKEIA TV OLVEVTELEEWV.

KpoarteioTe ONUEICEIS TO APYOTEQO PECO
o€ 24 wpPEC ATTO TNV oLvVAVTNON CAC.




Avalvon
ayopag

Kararaoouue 11 amavrnoeEig mov
AQUBAVOLUE OTIC TTAPAKAT® KATNYOPIES:

To mpoPAnua Sev vITapxel...

«AavOavevn mpoPAnua (latent problem). O1 reAaTEC
LAC £XOLV &va TTPOPRANUA AAAG bev TO avayvwpilovy

MNadntiko mpoPAnua (passive problem). Nvawpilovy 10
TOORANUO AAAQ 6EV ExOLV KIVATOTTOINOE va KAVOLV
KATI VIO VA TO ADOOLV. Agv YVEICOLV TIC LPICTAUEVEC
EVOAAQKTIKEC VIO VA TO ADOODLV.

Evepyo (N emeiyov) mpoPAnua. Avayvwpilovy TO
TTOPORANUA Kal avalnToLY ADCEIC AAANQ &EV EXOLV
TTOOREI 0 COPRAPES EVEQYEIEC VIO VA TO ADOOLV.

«Opapan. Nvepilovy TO TTPORANUA KAl UOANIOTA £€XOLV
KAVEl EVEQYEIEC VIO VA TO AboOoLV. Etmionc civail
SIATEBEIEVOI VA TTANPWOOLY YIA TNV ALCN TOL

TTOORANUATOC.



The mom
test

OL CUVOULANTEC po¢ cuxva pooTtaBolv va eival cupnabeic. Q¢ ek
TOUTOU, CUXVA Mo AEve PEpaTa XwpPLS VoL TO CUVELONTOTIOLOUV.

YY" T S

Mopd, Exw Lo ETIXELPNUOTIKA OEQL.
Na couv nw?

duoa.

20U apEoel to tablet cou kot va to
XPNOLUOTIOLAELG?

Mou ap€cEL KOl TO XPNOLLOTIOLW

Ooa ayopalec Eva app HAYELPLKNGC?

AatpeLw ta BLBAia payeLlplkig,
OLKOUYETOL Wpaio.
Exw rmoAAa BiBAia payetlpikng. Asv
xpewalouatl umoAoylot otnv
kouliva. Aev Exw ayopaoceL ayopaoa
TTOTE app. Oa MPEMEL va ELOAYwW Kol
TNV IUOTWTIKN UOU Kaptoa?

[oTE XpNOLUOTIOLNOEC YLa TEAEUTAL
dopa to tablet? lNa noto Adyo?

To €XELC XpNOLUOTIOL\OELC TIOTE OTNV
kKouliva’?

Exelc ayopaoel mote app? Mowo? MNa

nolo Aoyo? Noco kooTlle?
Xpnotwporoteic BLBAla payelpknc?
YridpxeL KATL TTou S€V 00U OPECEL
ota BPAla poyelptkng?

Mote ayopaoec teAevtaia popa
BBAlo payeptknc? Moo Atav?
Moco KOoTIE?
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